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THE STATE OF NEW YORK NOR ANY OF ITS AGENCIES HAVE NOT APPROVED OR ENDORSED THIS
OFFERING. THE NAME OF OUR COMPANY AND OUR REAL ESTATE ACTIVITIES ARE NOT ENDORSED

0. Legal
The information in this whitepaper
(“Whitepaper”), the NYCREC website
(“Website”) and the Terms and Conditions
of the NYCREC token sale (“Terms and
Conditions”) relate to the development by
NYCREC (the “Company”) of a cryptographic
token (each a “NYCREC Token”) that will
provide investors with access to a percent interest
in property or properties in New York City.
NYCREC Tokens do not:
Provide any ownership or security interest
in the assets or property of the Company;
Represent any debt owed by the
Company;
Provide any right to repurchase by, or
impose any obligation to repurchase on,
the Company; or
provide any voting or governance rights
regarding the Company.

This Whitepaper, the Website and the Terms and
Conditions available on the Website (collectively, the
“Materials”) have not been reviewed or approved
by the U.S. Securities and Exchange Commission
(the “SEC”) or any securities commission or
similar entity in any jurisdiction. The Materials do
not constitute a prospectus, private placement
memorandum or other offering document relating
to the Company and have not been approved by
the SEC or any financial regulator or securities
commission in any jurisdiction. The Materials do
not constitute or form part of any offer, invitation,
inducement or commitment to sell or issue, or any
solicitation of any offer or invitation to subscribe
for, underwrite or buy, any goods, services or
assets in the Company to any person in any
jurisdiction, nor shall the Materials or any part
thereof or the fact of their distribution form the
basis of or be relied on in connection with or act
as any inducement to enter into any contract or
investment decision related thereto.
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Certain statements in the Materials are forwardlooking statements and the Materials have been
based on a number of judgments, assumptions,
forecasts and projections by the Company that by
their nature are forward looking. Forward-looking
statements are typically identified by forwardlooking terminology such as “believes,” “expects,”
“may,” “could,” “should,” “intends,” “estimates,”
“potential,” “anticipates,” “plans,” “assumes” or
similar expressions, or by discussions of strategy
that involve risk and uncertainties. Forwardlooking statements, assumptions, forecasts and
projections involve risks and uncertainties, and
sometimes are based on estimates and incomplete
information that could cause actual results or
events to differ materially from those expressed
or implied by the forward-looking statements or
by the Materials. These risks and uncertainties, and
the impact they have on the assumptions, forecasts
and projections in the Materials, could adversely
affect the outcome and financial effects of the
plans and events described therein.

If any person has any doubt about the contents of
the Materials, he or she should seek professional
advice. The information in the Materials does not
cover all matters that may be relevant in considering
whether or not to participate in the distribution
of NYCREC Tokens (the “Distribution”) or the
other transactions described therein and is not
intended to provide, and should not be relied upon
for, financial, accounting, legal, regulatory or tax
advice.
NYCREC Tokens Terms and Conditions
are subject to change at any time as are
the contents of this paper. Please refer
to the Website (https://nycrec.io) for
the latest version of this paper. You are
specifically directed to the Terms and
Conditions available on the Website
that set out criteria for eligibility to
participate in the Distribution, including
certain confirmations, representations
and warranties given to the Company and
certain risk factors. If you cannot agree
to the Terms and Conditions, including
such confirmations, representations
and warranties, you cannot participate
in the Distribution and should leave
the Website. Continued use of the
Website by you is a confirmation of your
acceptance of the Terms and Conditions
presented on the Website.
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1. Abstract
Highlights of the offering
Periodic “dividends” may be distributed to token holders in the form of Ethereum airdrops as a
percent of profits that may be generated from any or all of earnings, occupancy, acquisitions, and
dispositions.
The NYCREC team is comprised of a group of seasoned professionals who have extensive realworld experience in the real estate and financial markets.
NYCREC will have an Investment Committee responsible for making decisions relating to the
acquisition, investment, management and disposition of properties.
The NYCREC team was organized to continue the historically successful real estate-related
investment activities of team members, targeting a broad range of real estate-related assets,
portfolios or companies.
NYCREC’s strategy includes sourcing ‘opportunistic investments’ through its proprietary
network of owners, agents, financial, accounting and legal professionals and others. These types of
investments may include undervalued or underperforming or distressed assets and/or those being
offered only to a narrow group of potential buyers.
NYCREC will consider a broad spectrum of assets and properties including but not limited to land,
residential, commercial, industrial, retail and new development.
In summary, token holders of NYCREC will have a unique opportunity to participate in an innovative
cryptocurrency backed by real assets that may generate periodic airdrop dividends, provide information
transparency, and be supported by an experienced professional team. In this way, the interests of the
NYCREC management team are aligned with the interests of the NYCREC token holders.
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2. New York City Real Estate
2.1 Introduction

The combination of New York City’s historically strong financial real estate market performance, the robust
interest of foreign investors, and ‘macro’ factors that drive growth of the population creates a ‘perfect
storm’ of long-term real estate investment opportunities.

2.2 History of New York City real estate

Why NYC loves its property
The New York City real estate market overall is one of the most dynamic and consistently (financially)
high-yielding real estate markets in the United States and the world, and is renowned for its investment
opportunities.1 The strength of the market is illustrated by its growth in value of across various sectors,
including residential and commercial properties, land, and rental prices.
Prior to the mortgage meltdown of 2008, the average price of residential real estate increased by 250%
from 1974 to 2006.2 Condos and co-ops in Manhattan have likewise undergone a substantial increase in
sales prices in the last decade. In 2017, the average apartment price was $2.2 million. In 2007, it was around
$1.4 million, an increase of 57%.3
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+57%

1

2

https://www.investopedia.com/walkthrough/guide-buying-house-us/real-estate-guide-top-us-cities/northeast-real-estate-markets/newyork-real-estate-market/
http://www.millersamuel.com/charts/new-york-city-residential-average-sales-price-includingexcluding-manhattan/
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Land values provide a further example of the underlying strength of the NYC real estate market. Currently,
the overall property value of Manhattan alone is estimated to be a staggering $1.4 trillion.4
The inexorable rise in real estate value is illustrated in the graph below of the last 40 years.
5

With a finite amount of building space, a highly competitive marketplace, and a growing population more than
8 million, New York City boasts a cost per square foot of $1,773,6 ($19,084 per square meter), the highest in
the United States.
Renters are also experiencing ‘sticker shock’ on the hunt for livable space. The average rental price per
apartment is $3,417 as of April 2018. In April 2017, it was at $3,074, which means the price jumped 10.4%
in 12 months. One-bedroom apartments are listed at $2,868 per month and two-bedroom apartments are
rented for $3,601 per month.7
NYC is a very expensive real estate market that over time consistently becomes even more expensive. As
such, the market has been inaccessible to all but wealthy individuals and institutional investors. The New York
City Real Estate Coin will enable a wide range of people to enjoy all the advantages of a cryptocurrency
backed by New York City real estate.
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https://www.vox.com/2016/1/6/10719304/manhattan-land-value
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https://fred.stlouisfed.org/series/NYSTHPI
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https://www.elegran.com/blog/2017/08/when-it-comes-to-price-per-square-foot-manhattan-is-the-place-to-beat
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https://www.rentjungle.com/average-rent-in-new-york-rent-trends/
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2.3 The reason why New York City is
so affluent

An international hub of financial and
cultural opportunity
New York is the largest city in the United States
and is considered by many to be the center of
the world. The high value of its real estate may
just be a byproduct of the many things that make
NYC such a desirable place to visit, live, conduct
business, and own property.

Top Stock Exchanges: The New York Stock
Exchange and NASDAQ have the highest market
capitalizations of any exchanges in the world and
influence market activity worldwide.
Tech Hub: New York City is now the United
States’ second biggest hub of tech companies. As
of February, 2018, the city contains 7,500 firms
employing 120,000 workers. Experts are predicting
that this is just the beginning of NYC’s tech boom.8

NYC is a global hub of influence, diversity, and
innovation. The concentration of business activity,
human capital, information exchange, cultural
experience and political engagement gives NYC
a top ranking as reported in the Global Financial
Centres Index and the City Prosperity Index
(United Nations)7 among others.

Cultural Center: NYC is home to many institutions
that influence the arts, music and entertainment.
Broadway, major museums like the Metropolitan
Museum and Museum of Modern Art, the
Metropolitan Opera, New York Philharmonic, New
York City Ballet, Carnegie Hall, Radio City Music
Hall and others are among the many places that
attract a global audience. New York is also one of
the top filmmaking cities in the world.

Some highlights of the many elements that make
NYC a magnet for all types of activities:

Diplomatic Center: NYC is the home of the United
Nations and several of its agencies.

Concentration of Wealth: NYC has a large
concentration of wealth because it’s the center
of the biggest regional economy in the USA. The
estimated Gross Metropolitan Product of the New
York metropolitan area is over $1.7 trillion8 and
it’s predicted to be one of the richest cities by
2025.

Venture Capital Center: NYC has a vast ecosystem
and strong environment supporting innovation and
start-ups. NYC ranks second10 in the U.S. (and the
world) for venture investment and ranks high in
biotech research.

Concentration of Corporate and Division
Headquarters: NYC also is home to a large
concentration of headquarters of Fortune 500
companies and divisions of global firms. These
firms cover a diverse range of industries such as
banks (JP Morgan Chase and Co), service firms
(Ernst and Young LLP), media firms (Thompson
Reuters, FOX, ABC), insurance firms (New York
Life Insurance Co), jeweler and design firm (Tiffany
and Co Corp), telecommunications (Time Warner
Cable Inc), and Pharmaceuticals (Pfizer, Bristol
Myers Squibb) among many others.

Leading Educational Center: NYC is host to over 30
colleges and universities on more than 50 campuses.
Some of these include world-renowned institutions
like Columbia, Cornell, Fordham, Rockefeller, New
York University, Fashion Institute of Technology, and
The Julliard School among others.
Leading Center for Healthcare: New York is also
home to many world-recognized hospitals including
Columbia Presbyterian, Mount Sinai, Hospital for
Special Surgery, Memorial Sloan Kettering Cancer
Center and Cornell Weill Medical Center.

7

https://www.citylab.com/life/2015/03/sorry-london-new-york-is-the-worlds-most-economically-powerful-city/386315/;
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https://www.atkearney.com/documents/10192/12610750/Global+Cities+2017+-+Leaders+in+a+World+of+Disruptive+Innovation.pdf/
c00b71dd-18ab-4d6b-8ae6-526e380d6cc4
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https://www.statista.com/statistics/183808/gmp-of-the-20-biggest-metro-areas/

7

2.4 Foreign ownership of NYC real estate

What makes New York so attractive to foreign ownership?
Foreign ownership of New York City real estate is not an innovation.
The United States has historically been a magnet for foreign investment, particularly New York City. New
York offers a relatively stable real estate market with a strong rule of law that is designed to protect
investors. The NYC market is large and offers liquidity and the flexibility for investors to exit their
investments. Historically, NYC real estate has provided good returns. Both the U.S. and NYC report strong
economic growth. NYC is poised to grow even more as the trends in population growth are favoring urban
centers and NYC remains the major metropolitan center in the U.S.
A good example of this phenomenon of foreign investment is the Time Warner Center. It’s one of the more
luxurious apartment complexes in Manhattan where, most of the apartments sell for more than $5 million
each. Shortly after opening, the Time Warner Center saw a foreign occupancy of 26 percent of its total
market value. In more recent years, the foreign occupancy of the apartment units is nearly 50 percent.9
Time Warner Center is just one example of thousands of similarly attractive buildings in Manhattan. In fact,
some sources estimate the foreign ownership percentage of new condos across New York City at nearly 30
percent,10 a high figure for a real estate market as expensive as NYC. Clearly, the NYC is popular among
the international community—if you have the money and know the right people.
The use of New York City luxury condos as a source of money storage is so widespread, half of them are
vacant for over 10 months of the year.11
For any foreign investor, without hundreds of thousands or millions of dollars to invest and the knowledge
and understanding of how the market and local government works, the New York City real estate market is
largely unavailable.
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http://www.crainsnewyork.com/article/20180226/FEATURES/180229939/new-york-is-the-tech-sectors-official-second-city-and-the-boomis-just-beginning

9

https://www.nytimes.com/2015/02/08/nyregion/stream-of-foreign-wealth-flows-to-time-warner-condos.html
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http://nymag.com/news/features/foreigners-hiding-money-new-york-real-estate-2014-6/
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https://www.citylab.com/life/2017/10/venture-capital-concentration/539775/ ;
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https://www.theatlantic.com/technology/archive/2016/01/global-startup-cities-venture-capital/429255/
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https://ny.curbed.com/2014/10/24/10031340/shocker-half-of-midtowns-super-luxury-condos-sit-vacant
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2.5 The complicated process of buying real estate

A confusing, expensive, time-consuming endeavor
Purchasing real estate in New York City can be a complicated and challenging process. It’s not just financially
restrictive, managing the acquisition, management and disposition processes require a significant investment
of time and a lot of insider knowledge on how to successfully navigate the various legal, governmental, and
operational requirements. There are different issues to address when buying residential, commercial or
industrial properties. For instance:
Sourcing Good Investments: A key to making good investments is finding good investments. In a
place like NYC, it’s important to know good sources and develop your own ideas about where to
find opportunities.
Approvals: From the pre-approval letter ensuring you’re a qualified buyer, you also need a loan
approval to verify your access to funding.
Analysis: It’s not just about finding what you like. You need inspectors to check out the property;
a thorough look at the neighborhood, its history, prior use of the land and the financial forecast;
and an understanding of the nuances of ownership, like renting laws and property lines and zoning
issues.
Teams: The process of buying a building means dealing with a lot of paperwork and middlemen.
It starts with real estate agents and building owners. Then you deal with banks and mortgage
professionals. After that it’s real estate lawyers and a title company. Having the right staff to navigate
you through these processes is important for success.
Negotiations: It’s essential to understand how to assess value and the consequences of possible
risks associated with a property are key inputs to successful negotiations and acquisition on
acceptable terms.
Financing: Finding appropriate lending sources and understanding the nuances of structuring a loan
suitable for the property are also important for creating value.
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NYCREC plans to:
Utilize our extensive investment origination network to continue to identify and control attractive
and unique investment opportunities while capitalizing on the often-inherent inefficiencies of the
real estate sales process.
Channel NYCREC’s origination resources toward both specific opportunities and dynamic markets
which exhibit asset, market, transactional or situational complexities, where NYCREC can apply its
core analytical, valuation, acquisition and asset management expertise.
Apply NYCREC’s asset, risk and liability management experience to each phase of the investment’s
lifecycle to maximize performance,
Plan for and prioritize exit strategies before the investment is made.
Incorporate comprehensive portfolio and risk management into the investment selection,
structuring and asset management process.
There’s a lot that needs to happen before you can buy a piece of property. And that requires time, money,
and know-how.

2.6 Existing issues with ICOs in the industry

A lack of asset-backed cryptocurrencies
ICOs continue to surge in popularity. In Q1 of 2018, ICOs raised $6.3 billion overall, more than they
raised in all of 2017.12 But the problem with so many ICOs is their speculative nature—the clear majority
are based on an idea that has yet to be realized or run by a startup team with no history or relevant
experience.
Most ICOs are not backed by a real, tangible asset with historical value. This leads to a largely speculative
market, where high volatility and ‘pump-and-dump’ marketing is the norm.
In short, there’s no real way to keep token holders engaged for the long run, or to reward them for their
faith and goodwill.
This is a missed opportunity. In the last 145 years, real estate has delivered an average rate of return of over
7 percent per year13 and is one of the most tax-advantaged asset classes (if the investor can leverage their
assets properly).

12
13

https://www.coindesk.com/6-3-billion-2018-ico-funding-already-outpaced-2017/
http://conference.nber.org/confer//2017/SI2017/EFGs17/Jorda_Knoll_Kuvshinov_Schularick_Taylor.pdf
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3.

Introducing the New York City Real
Estate Coin (NYCREC)

		

3.1. Overview

What is NYCREC?
The New York City Real Estate Coin (NYCREC) is a security offering that presents prospective investors
the opportunity to have fractional ownership in real estate or real estate related or other assets in New
York City or its vicinity. NYCREC offers the following:
The ability to get paid periodic distributions from profits in the form of airdrops based on the
number of NYCREC tokens that are held
Access to an otherwise impenetrable market for foreigner participants who do not have access to
large amounts of liquid capital or know-how.
An asset-backed cryptocurrency, tied to ownership in properties in NYC or its vicinity
Periodic reports about investment activity.
NYCREC has several advantages over real estate funds: accessibility for the international community, a
greater ease of liquidity thanks to the blockchain, and a simpler method to make an investment that also
provides a level of anonymity.

3.2. Airdrop “dividend” payouts

Get paid for owning NYCREC
Token holders have two ways to make money. Over time, it’s expected that the value of the real estate will
appreciate and be reflected the increase in value of the tokens. In addition, token holders will be eligible to
receive periodic distributions that may be the result of income produced by the property or properties and/
or proceeds from a disposition. The form of distribution will be via Ethereum airdrops.
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The airdrop you receive will be tied to the number of NYCREC tokens you hold.
The tokens represent interest in the real estate portfolio. Because of the NYCREC token, we can pay out
our dividends in Ethereum (ETH) via airdrops. Here is an example of how it works.
A participant sends us 10 ETH
We give them the corresponding amount of tokens
We sell ETH over the counter (OTC) for cash
Our team purchases an attractive New York City property, at our discretion
We generate cash flows from the property
We buy ETH OTC with the cash allocated for airdrop
The ETH is airdropped to the addresses holding the tokens, at our discretion
In this manner, all NYCREC token holders can receive ETH airdrops based on the number of NYCREC they
hold utilizing blockchain technology.
We are airdropping ETH rather than NYCREC for two primary reasons:
1. It will not dilute the value of our token
2. It offers a historically liquid cryptocurrency that NYCREC token holders can easily liquidate into
cash on many cryptocurrency exchanges

3.3 A proven model of success

An experienced team with over $2.5 billion
in real estate transactions
We are not creating a new business model for an
ICO, nor are we asking token holders to believe in
our potential success.

world” underwriting expertise that comes from a
long history of owning and managing real estate and
other investment.

Rather, NYCREC is built atop a proven business
model that has brought us success over the last 30
years. With over $2.5 billion in trades which have
yielded an average of 26% year-over-year riskadjusted-returns. The historic results that speak
for themselves.

We have been making debt and equity investments
in real estate for 30 years with a proven capability
to succeed in any investment climate. By utilizing
its core competencies, which include deal sourcing,
operational expertise, and capital markets
knowledge, NYCREC seeks to execute on an
investment strategy focused on earning attractive,
stable, deal-level returns.

Our team embodies a genuine owner/manager
approach to real estate investing. We leverage “real

12

Our skillset includes:
a) Sourcing & Selling: The NYCREC team has significant experience owning, operating and
selling properties. NYCREC expects to leverage existing relationships to gain access to potential
investments.
b) Operational Expertise: The NYCREC strategy involves taking diminished leasing risk, managing
buildings more efficiently, and implementing capital spending programs designed to increase
marginal profitability.
c) Capital Markets Knowledge: It’s reasonable to assume that given its relationships and recognized
operational expertise, NYCREC expects to access moderate leverage consistent with its business
plan.
The next step to expanding our real estate portfolio was to launch an ICO. Essentially, we are tokenizing
interest in future investments utilizing our proven process.

3.4 An asset-backed approach

Stake your crypto against something real
Unlike other ICOs, many of which are tied to non-existent “assets” or unproven or loosely defined
business models, NYCREC is a security token backed by a real, tangible asset: fractional interest in New
York City real estate properties.
Every token is directly tied to a percentage interest in the properties of the New York City Real Estate
Coin portfolio. As such, every token holder is entitled to their percentage interest via periodic airdrops.

3.5 Accessibility for the international community

Breaking down the barrier to entry
We designed NYCREC to be highly accessible to the international community.
Real estate transactions can be extremely complicated and typically involve bankers, lawyers, and brokers
(among other parties). For international buyers, the process is even more difficult, due to international laws
and higher transaction costs. The clear majority of potential buyers are alienated by these barriers to entry.
NYCREC allows the international community to take part in owning interest in real estate without a high
entry price barrier or a complicated buying process. There is no need to be a high net worth individual or
even have American citizen to own NYCREC.
In fact, we are only making the NYCREC ICO to the international community. You cannot be an American
citizen if you wish to take part in the ICO.
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3.6 Revolution in Real Estate

Transforming how real estate is held
The real estate market is ripe for disruption. Backed by a potentially cash flow-generating asset in a real
estate market with a history of high appreciation, NYCREC can transform the way real estate transactions
are bundled and sold.
Not since the advent of REITs and securitization has there been a major innovation in the way people can
hold and trade shares in real estate. Thanks to the blockchain and the emergence of the cryptocurrency
market, we can create more efficient, decentralized real estate transactions.
NYCREC will allow for increased liquidity in real estate without most of the transaction costs that are
associated with REITs and securitized debt structures.

14

4.

Business Model
4.1 Overview

Our basic business model
NYCREC aims to create value by buying opportunistic or distressed properties or by repositioning a
property(ies) to maximize true value potential in New York City or the Greater New York Area.
By targeting motivated sellers and keeping an eye out for equity mis-valuations or distressed properties, we
will leverage opportunities to purchase properties with various revenue, cash flow generating or disposition
opportunities. In this way, the NYCREC management team is aligned with the interests of the token holders.
We aim to use opportunistic buying where possible to purchase undervalued properties in NYC. By relying
on the insights built up over 30 years by the NYCREC team, we are confident that we can continue to
generate positive ROI for NYCREC token holders.
We will leverage:
Traditional real estate assets where sellers are under pressure
A proven track record of investment performance
Significant involvement of NYCREC management that creates an alignment of interests with token holders
A pipeline of investment opportunities and an extensive origination network
Historic success implementing a flexible and proactive strategy

4.2 What is opportunistic purchasing?

The intersection of insight, timing, and strategy
We use the term “opportunistic purchasing” to describe our strategy for procuring real estate. It’s the
methodology we’ve used for over the past few decades to create the optimal revenue and cashflow growth
when buying real estate.
It looks something like this:
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We are connected to the New York City real estate scene. For example, if we hear of any ‘equity in danger’
(like an impending bankruptcy or marital dispute) we take action. We evaluate the property and run
analytics, determining if this is indeed a viable opportunity for purchase. If not, we pass. If the opportunity is
viable, we buy the property and build out a revenue-generating strategy that will ultimately result in airdrops
to our token holders.
The New York real estate market is very relationship-driven. We are confident that our network of
professionals will give us opportunities to purchase underperforming assets in great locations. We are
experts at mining these opportunities and executing strategies to maximize returns.

4.3 Historic successes

How we executed $2.5 billion in trades in New York Real Estate
Our success in real estate can be best explained with numbers.
Return calculations for our current real estate portfolio over our collective history yield a conservative
internal rate of return (IRR) of over 26%.
Considering a mean target IRR on opportunistic funds is 17.8%,14 our numbers are over several percentage
points above the average.
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http://docs.preqin.com/quarterly/re/Preqin_RE_Quarterly_Q3_12_Target_IRRs.pdf
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5.

Roadmap
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6.

Our Team
Paul Brownstein
In 2016, Paul Brownstein, with more than twenty-five
years of experience in institutional financial services,
moved his family to Denver and joined Affordable
Housing Assistance.
Paul lived in San Francisco for more than 15 years
where he worked as a senior executive for Citigroup,
JP Morgan, Susquehanna, and Deutsche Bank advising
investment managers, insurance companies, hedge funds,
and pension funds regarding derivative strategies. Paul
recruited, trained, and supervised several teams of sales
and trading professionals that created and marketed
institutional equity risk management products globally.
Paul received an MBA from the University of Pittsburgh in 1988 and began his career in financial services in
New York City working for PaineWebber and Merrill Lynch as an institutional trader. During the next 15+
years, Paul moved from trading into equity derivatives sales. In 1999, he joined Deutsche Bank where he was
promoted to manage their San Francisco derivatives sales team.

Charles Wyman
Charles has over 25 years of experience in research
and investment management. Prior to joining Seaport,
Mr. Wyman was a Partner, Chief Risk Officer, and
Head of Research at City on a Hill Capital. Mr.
Wyman joined from Pacific Investment Management
Company (PIMCO), where he was the Head of
Global Credit Research from 2001–2006. As part of
his responsibilities, Mr. Wyman served as Chairman
of PIMCO’s Counterparty Risk Committee.
Previously, Mr. Wyman worked as a Senior Credit
Research Analyst in Morgan Stanley’s Global High
Yield department, where he placed second as the
high yield analyst for the energy sector in Institutional Investor Magazine’s Annual All-American Fixed
Income Research Team. Prior to Morgan Stanley, Mr. Wyman spent 10 years at Lehman Brothers in mergers
and acquisitions, corporate finance, and equity capital markets, and as an equity analyst for oil exploration
and production companies.
He holds a bachelor’s degree magna cum laude from Harvard University and an MBA with distinction from
Harvard Business School. He holds Series 7, 24, 86, and 87 Registrations.
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Neil Benedict
Neil has previously worked at Wedbush Securities
and ABN AMRO Clearing in quantitative risk and
credit for fixed income, and options and futures
trading strategies. He also served as the Head of
Business and Product Development for BANKEX,
a blockchain startup focused on smart contracts
for liquidity optimization. Neil has developed
smart-contract architectures for private placement
exchanges, micro-financing, real estate, as well as
complex and illiquid asset classes, natural resources,
and futures markets. He has also worked in
corporate banking leading structured finance deals
ranging from $500K up to $2.4B across a variety of industries including real-estate.
Neil is also a Veteran of the United States Marine Corps, having served two tours in Iraq. Neil holds an
MS in analytics from the University of Chicago and his capstone paper on Mean-Variance Optimization for
Equity Portfolios was cited in the book Financial Analytics with R: Building a Laptop Laboratory for Data Science,
published in 2016.

Barry Cohen
Barry is a Managing Director at a research firm
covering the crypto asset sector. Before joining his
current position, he was a Managing Director at a
private family office for four years. He has covered
the global financial services sector and technology
sectors for 20 years. He was a partner at a $4 billion
hedge fund for seven years, and also ran several
portfolios.
Barry’s career includes heading up Global Financial
Service at Merrill Lynch’s Strategic Investment Group
(SIG), Maverick Capital and Omega Advisors. Barry
has an undergraduate degree from Boston University
in accounting and finance.
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Alain Oberrotman
Alain Oberrotman has 25+ years’ experience delivering results in management & venture/private equity
positions. He has served as an observer/director on 15 Boards of Directors for firms ranging in size from
start-up to $1+ billion sales, public & private including appointment in a proxy fight. Previous positions
held include World Wide Controller, McKinsey & Co. and Operating Principal responsible for due diligence,
creating exits and restructuring of portfolio companies for Hambro International Equity Partners (growth
capital) and for the private equity group of Odyssey Partners, L.P. (hedge fund).
Alain is a member of the Board of Advisors for the New York Tech Alliance, has served as a Director &
President of the NYC chapter of Financial Executives International and as an adjunct professor at NYU’s
Graduate School of Business. Alain received cum laude degrees from the University of Illinois (B.S.) & the
University of Chicago (M.B.A).

Joonho Um
Joonho was Head of Asia and Managing Director
for a significant New York-based activist private
investment partnership covering Korea, Japan and
China. He began his career in finance as a financial
analyst in the investment banking department
of Salomon Brothers in New York City and San
Francisco. He recently advised a major Chaebol as an
advisor to its flagship economic research institute in
Seoul.
Joonho is a graduate of the Wharton School of
Business and is fluent in Spanish and Korean in
addition to English.
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7.

ICO
7.1 NYCREC Token Allocation

How we distribute our tokens
Transparency is important to us. Our team has has worked with in numerous companies that have issued
debt, equity, and equity for the first time (IPO). We are applying our experience in the way we are executing
this ICO.
The NYCREC tokens are ERC20 tokens backed 1:1 by interest in the real estate properties. Token
ownership can be tracked on Ethereum for airdrop payments.
Here is an exact, dollar-figure breakdown of both our token allocation as well as how we intend to use the
contributions we receive through the presale and public sale:
All 1.75 billion NYCREC tokens will be premined. These represent all the NYCREC tokens that will ever
exist.
For the presale and public sale, 1,050,000,000 will be allocated. This allocation represents 60% of
the total number of NYCREC.
The reserve will hold 525,000,000 tokens. These tokens will be reserved for further development
as well as future projects. In the instance that we exceed our projected raise of $200,000,000, these
tokens will serve as additional tokens for the presale/public sale. This allocation represents 30% of
the total number of NYCREC.
The treasury will hold 87,500,000 tokens. These tokens will be reserved for bounty programs,
vendors, and any other necessary token payments. This allocation represents 5% of the total
number of NYCREC.
Our team will be given 87,500,000 tokens. These tokens will be locked up until 1 year after we have
secured a property and have started generating cashflow on it. We have established this protocol
to ensure transparency for our token holders. This allocation represents 5% of the total number of
NYCREC
The initial token price of NYCREC will be set at $0.20.
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7.2 Use of Contributions

How we leverage our money
Once the NYCREC public sale has concluded, we will spend the funds we raise based on the following
percentage breakdown:
100% of the funds will be held in interest-bearing instruments designated as permissible investments.
Permissible investments include:
United States government obligations;
various Federal agency bonds;
state, county, and municipal issues, special revenue bonds;
industrial revenue bonds;
and certain corporate debt securities
The cash will be used when needed to acquire targeted real-estate and pay for services and other related
expenses (i.e. appraisals, surveys, etc.) The interest earned on the cash while it’s awaiting an acquisition will
be used to fund the operating expenses of the firm.
With respect to NYCREC use of proceeds, we intend to spend as much as we can acquiring real estate and
will make an effort to keep operational costs at a reasonable level... The more money we raise, the lower
the percentage that may be allocated to operational costs.
We also do not believe a hard cap is required; the more money that is raised, the greater the sum
that gets redeployed in the real estate acquisition(s). Our goal is to reach $200,000,000, however, we have
allocated enough tokens, should we exceed that figure.
ACQUISITION OF PROPERTY PERCENTAGE = 90%-95%:
90%-95% of all funds raised will go towards purchasing and developing new buildings in New York City. This
includes the cost of acquiring the property, any renovations, implementations, and cash flow generating
strategies.
ADMINISTRATIVE/OPERATIONAL/LEGAL = 5%-10%:
We will also incur the following fees that come with the acquisition, management, and maintenance of the
property. These include:
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Standard due diligence/acquisition fees, including:
Title insurance and searches
Appraisals
Engineering reports
Environmental reports
Construction consultants
Architect fees
Mortgage broker fees
Miscellaneous consultants depending on
asset type
Acquisition manager fees:

Anyone who wishes to participate in the NYCREC
token sales must first register on our website
(www.nycrec.io) to be whitelisted for the presale
or public sale. This involves filling out all required
documentation, including our KYC (Know Your
Customer) forms. Anyone who is whitelisted after
completing our registration process may participate
in the NYCREC token sales.
The NYCREC ICO will run in two phases: presale
and public sale.
The details of the NYCREC presale and public sale
will be up soon.

Acquisition fee
Finance fee
Leasing commissions
Disposition fee
Management fee
General Management fees (include sourcing fees)
The funds generated at ICO will be converted into
USD cash on the OTC market. Thereafter 80% of
the funds will be held in insured bank accounts,
and 10% of the portfolio will be actively managed.
Finally, a portion of all funds will go towards listing
NYCREC on cryptocurrency exchanges. However,
the exact amount required in listing fees is difficult
if not impossible to determine ahead of time
because exchange listing fees often change.

7.3 ICO Structure

Open to all non-US, non-China, and nonIndia participants
Due to concerns regarding regulatory uncertainty
surrounding ICOs in the United States and
outright bans of ICOs in China and India, the
NYCREC token presale and public sale will only
be open to participants who are not citizens of
the United States, China, or India*.
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8.

Technology
8.1 ERC-20 Security Tokens
The tokens issued represent interest in an enterprise that will acquire real estate in the greater New
York City area. NYCREC token holders are entitled to a percentage of the cash flows generated by the
properties (if any). This will be distributed in the form of airdrops at the discretion of the NYCREC team.
NYCREC will have one smart contract generating the requisite tokens. Purchases will be made in Ethereum
or Bitcoin. Tokens are sent to token holders, representing their interest in NYCREC.
The valuation of the tokens will likely be tied directly to the balance sheet including cash, investments, and
any subsequent liabilities and future expectations about performance. NYCREC will be able to be bought or
sold and transmitted anywhere globally subject to applicable securities laws and regulations.

8.2 Cash Flows and Airdrops
The firm will provide periodic reports and, independently audited financial statements. This will allow
investors high levels of transparency and the ability to evaluate their holdings and the performance of the
fund themselves.
In other words, token holders will be able to easily calculate the value of each token based on the reporting
structure.
Airdrops, if paid, may be paid upon release of the financial statements, assuming profits have been earned.
The cash flows from dispositions of real-estate and/or rental or other income received from the properties
is converted to Ethereum on the OTC market and the proceeds are distributed to token holders via
airdrops.
The firm will take a one-time snapshot of which addresses own NYCREC on the day prior to the airdrop
at 4:00 pm EST. Those addresses will be paid the ETH airdrops (if any) on the following day at 9:00 am EST,
although the time at which NYCREC token holders each receive those airdrops will vary.
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